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MAPKETUHI'-MIKC Y CUCTEMI MEHE/UKMEHTY BUPOBHNYO-
TOCHOJAPCHKOI JISAJIBHOCTI IAITPUEMCTBA

Anomauia. Y cmammi 00IpYHMOBAHO pOIb MAPKEMUHS-MIKCY 6 CUCMeMi
MeHeOHCMeHMY BUPOOHUYO-20CNO0ApPCHKOL dislibhocmi nionpuemcmaea. Ilokazano, wo
8 YM0OBAX NOCUNEHHS KOHKYPEHUIl, OUHAMIYHUX MEXHONO02TUHUX 3MIH Ma 3POCMAHHS
BUMO2 CHONCUBAYIE MAPKEMUH2-MIKC MPAHCHOPMYEMbCI 3 IHCMPYMEHMA NPOCYBAHHS
y  IHMe2poBaHuil MexaHizM Y3200)CeHHs. PUHKOBUX pilleHb (3 GUPOOHUYUMU,
JO2ICMUYHUMU ma onepayiunumu npoyecamu. IIpoananizosano eonroyio KoHyenyii
MapKemuHe-mikcy 8i0 K1acuuHoi mooeni 4P 00 cyuacHux po3uupeHux i «3e1eHux»
Moougikayii, wo 6paxosyromv cneyugiKy 6UpPOOHUU020 CEeKMOopy ma NPUHYUNU
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cmanoz2o pozsumxy. Po3kpumo 3micm Kouosux enemenmis KOMNIeKC) MApKemuHey
(Product, Price, Place, Promotion) y Kowmekcmi 8upoOHUYO-20CNO0APCLKOL
OislbHOCMI  Ma  008e0eHO HeOOXIOHICMb  IX CUHXPOHI3AYIl 3 MONCIUBOCHIAMU
BUPOOHUYOI cucmemu, J02ICMUYHOI [HHPACMPYKMYPOIo, CMPYKMYypor Gumpam i
sumocamu 0o axocmi. Cpopmosano bazamopienesy mooenv inmespayii MapKemume-
MIKCY 3 MEHeOMCMEeHMOM RIONpueMcmea  (cmpameiunuti, MaKmuyHut ma
onepayitiHutl PieHi), ONUCAHO MeXAHIZM 83AEMOOTL, W0 6A3yeEMbCs Ha THPOPMAYItiHUX
nomoxax, misc@yuxyionanoHomy nianyeanni, cucmemi KPI ma 360pomnomy 36 ’s3KY.
Buznaueno ymosu ycniwnoi inmezpayii: cmpameiuna y320024CeHiCHb MAPKemMuHey u
BUPOOHUYMBA, SHYYKICIb GUPOOHUYUX NOMYICHOCET, BUKOPUCHIAHHSL ITHIMEe2POBAHUX
iHhopmayitinux cucmem, epekmusHi KomyHikayii mixc nioposoinamu. OOTpyHMo8aHo
OUIKYBAHI ~ pe3ylbmamu  6NpoBAONCEHHS MOOeli, ceped AKUX — NiOGUUEeHHS
eghexmusHocmi BUPOOHUYMEA, onmumizayis gumpam, 3DOCMAHHSL
KOHKYPEHMOCNPOMONCHOCI, NOTINUEHHS 3A0080JIEHOCMI CHOXMCUBAYIE MA NOCUTEHHS
CMIUKOCMI PO36UMKY NIONPUEMCMEA.

Kniwouosi cnosa: mapkemumne-mike, 6UpoOHUUO-20CN00APCHKA  OISILHICHDY,
MeHeOHCMeHm nionpuemcmea, inmezpayis, 4P, KOHKYpeHmMOCnPOMOXCHICMb.

Beryn. CywacHe miOIpHEMCTBO, OCOOJMBO B BHUPOOHUYOMY  CEKTODI,
(GYHKIIOHYE B yMOBaxX 3HAYHOI KOHKYPEHI[i, IIBHAKOI 3MIHM TEXHOJOTIA Ta
KOMYHIKaIl[iil, HeCTaOLIbHOCTI MOMUTY Ta IMIJIBUILEHUX OYiKyBaHb CIIOKHBAYiB. Y TaKii
CEpelOBHUILI MAapKETUHT HE OOMEXYEThCS JIMILE MPOCYBAHHIM MPOAYKIIT — BIH CTa€
IHTErpPOBAaHOIO YaCTUHOIO CUCTEMHU MEHEKMEHTY MIANPUEMCTBA. 30KpeMa, KOHIEII1s
MapkeTuHT-MiKCy (marketing mix) Buctynmae omgHuM 13 (QyHIAMEHTAIBHUX
IHCTPYMEHTIB, IO J03BOJIIE C(HOPMYBATU KOMILIEKC PIIICHb IIOJ0 MPOAYKTY, IIHH,
KaHaJTy PO3MOLTY Ta KOMYHIKaIlli (Ta 1HIIUX 3MIHHUX ) 3 METOIO JOCSITHEHHSI I[1JTbOBOTO
PUHKY. Y KOHTEKCTI BUPOOHUYO-TOCTIONAPCHKOI AISUTBHOCTI MiAMPUEMCTBA MAPKETHUHT -
MIKC HaOyBa€ [0aTKOBUX creuu(ik: BiIH Ma€e OyTH 1HTErpoBaHUN 3 BUPOOHUYHUM
MPOLIECOM, CHCTEMOIO JIOTICTUKH, YIPABIIHHAM OIEpalisiMy, IUIAaHyBaHHSAM
BUPOOHUIITBA Ta KOHTPOJIEM SIKOCTI.

AKTyaJbHICTh TEMHU MOJSATa€ B TOMY, IO JJs HIANPUEMCTB BHPOOHUYOIO
MpoQ IO KITFOUOBUM CTAa€ HE JIMIIIE BUTOTOBJICHHS MPOAYKIIii, a il BYaCHE BUBEICHHS
HAa PUHOK, TIpaBWJIbHE I[IHOYTBOpPEHHS, e(eKTuBHA cucTeMa 30yTy Ta
mudepeHIiiioBane KoMyHikyBaHHsA. CaMe MapKETHHT-MIKC J03BOJISIE 3a0€3MEeUUTH
B32€MO3B'SI30K M1k (DYHKITISIMA BUPOOHHIITBA, MAPKETHUHTY, JIOTICTUKH Ta YIIPABIIIHHSI.

AHaJi3 ocTaHHiX Jochaigxenb i myOaikamiii. MarepiaasHoo 0a3010
JOCIIIJIPKEHHSI € HAyKOBI Mpalll 3 Teopli MapKETHUHTY, BUPOOHHUYOIO MEHEIKMEHTY,
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JIOTICTUKH, a TAKOXK CyYacH1 JIOCIIPKEHHsSI, MPUCBAYEHI 3aCTOCYBAaHHIO MapKETHHT -
MIKCY Y BUPOOHUYOMY CEKTOPI.

Konmenirisi MapkeTUHT-MIKCY csirae cepequHu XX cromttd. [lepimm, XTo BBIB
TepMiH «marketing mix», BBaxkaeTbcsa Neil H. Borden (1950-1i), sikuii Ha3BaB
MapKeToJIOTa «MIKCEPOM 1HTPEIIEHTIBY», IOIYYECHUM 110 (POPMYBAaHHS KOMILIEKCY
MapKETUHTOBHUX 3MIHHHX.

Y 1964 pomi E. Jerome McCarthy chopmymnioBaB kinacuuny momenb 4P —
Product, Price, Place, Promotion [7].

[Tomanpmuit po3BUTOK MApKETHMHIOBOi TEOpii MPHU3BIB JO MOSBU KPUTHUYHUX
orinok koHuenii 4P. Hanpuxnana, Christian Gronroos y mpaiii «From Marketing Mix
to Relationship Marketing» (1994) 3a3nauas, 1110 4P-miaxia nepeBakHO Opi€HTOBaAHUM
Ha TPOMYKT / KOMIIaHIIO, & YA HE Ha CIOXHBaya YU BIAHOCHHHM, IO TMOTpeOye
Tpancpopmarii [3].

AKTyalbH1 OIJISIIN TIOKA3yIOTh, III0 MAPKETHHT-MIKC 3aJIUIIAETHCS IICHTPATBHOIO
napajurMolo «Ha CTHUKY» OpraHi3alli Ta puHKY, ajie moTpelye aganTanii 40 Cy4acHUX
yMOB (LudpoBizallisi, cCepBiCHa €KOHOMIKA, CTAIMN pO3BUTOK). Hanpuknan, y orsmal
Wichmann et al. (2022) 3a3Ha4eHoO, 110 MapPKETHHT-MIKC € «HE3aMIHHOI0 YaCTUHOIO
cTparerii GipMu, 110 3aJTUIIAETHCS HA IEPETUHI MK KOMIIaHI€0 Ta puHKOoM» [13].

Metorw crarTi € OOIpYHTYBaHHS TEOPETHMUHUX 3acajl Ta po3poOJIEHHs
KOHIIENTYaJIbHOI MOJENI IHTerpaiii MapKeTHUHI-MIKCY B CHCTEMY MEHEIKMEHTY
BUPOOHUYO-TOCTIONAPCHKOT  JISTBHOCTI  MIJNPUEMCTBA, a TaKOXX BHU3HAUCHHS
MEXaHI3MIB, YMOB Ta OYIKYBaHHMX pE3YJbTaTiB MOro €(pEeKTUBHOIO 3aCTOCYBaHHS Y
BUPOOHUYOMY CEPEIOBHIIIL.

MeTtonomnoris AOCHIJKEHHSI TPYHTY€ETbCS Ha MO€AHAHHI 3araJlbHOHAYKOBUX 1
CHeIiaJbHUX METO/IIB, 30KpEeMa: CUCTEMHOTO X0y — JIJIsl aHAI13y MapKETUHT-MIKCY
K €JE€MEHTa CUCTEMU MEHEIKMEHTY; CTPYKTYpHO-(YHKIIOHATIHLHOTO aHami3y — JIJIst
OIIIHKH POJIi eJ1eMeHTIB 4P y BUpOOHMYO-TOCIIONaPCHKUX MPOIECax; MOPIBHIIBHOTO Ta
1ICTOPUYHOTO aHai3y — JJII BUBYCHHS €BOJIIOIIT KOHIEMIlT MApPKETUHT-MIKCY; JIOT1KO-
CTPYKTYPHOT'O MOJIETIIOBAHHS — JJIs1 MOOYI0OBU 1HTETPOBAHOT MOJIETI MAPKETUHT-MIKCY
Ta MEXaHi3My HOro B3aeMOJIl 3 BUPOOHUIITBOM; aHATITUYHUX METOJIB — JJIsSI OLIHKU
e()eKTUBHOCTI MAapKETHMHIOBUX Ta OMEpaliiHuxX pimeHs. Bizyamzauis momeni Ta
MEXaHI3My 3[1iiCHEHa 3a JONOMOIol Trpado-aHAMITUYHUX MeToliB. OOpaHuii
KOMILJIEKC METO[IB 3a0e3meuye HUTICHICTh 1 HayKOBY OOIPYHTOBAHICTh OTPUMaHUX
pe3ysbTaTiB.
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Bukiaaa ocHoBHoMy Marepiajy. EBomromist KOHIEMIii MapKETHHT-MIKCY
mpoiiia Taki eranu (puc. 1):

®dopMmyBaHHS BUXIITHO] i/1e1 SIK «MIKCY iHTPEIi€HTIBY
MapkeTuHry (Borden)

VHidikanis konuenuii yepe3 moaens 4P (McCarthy)

Kputnune nepeocmucnenns (Gronroos Ta iHIImi) 31 3pymIeHHIM

BiJl MPOAYKT-Opi€HTALII] 10 CTIOKUBAaY-Opi€HTALII] Ta BiJ
6 Pozmmpenns Mmozeni (nonatkoBi «Py», cepBicHI enemMeHTH,

TpaH3aKLii A0 B3a€MUH
IUQPOBI Ta cTalli CKJIAAHUKN) Ta IHTETpamis 3 GYHKIIIMH
BAPOOHNYO-TOCIIOIAPCHKOI AiSUTBHOCTI

Puc. 1. EBosonisi KOHIenuii MAapKeTHHI-MIKCY
Licepeno: pospobneno asmopom 3a [3; 6, 7].

Kiiacuunumu eneMeHTamMu MapKeTUHT-Mikcy (Mozeni 4P) e:

npoaykt (Product) — xapakTepuCTHKH, aCOPTUMEHT, SIKICTb, KUTTEBHMA ITUKJI
IIPOAYKTY;

miHa (Price) — moniTuka IHOYTBOPEHHS, CKUIKH, YMOBHU OIUIAaTH, I[IHOBA
CTpaTeris;

micuie (Place) — kaHamu po3mofidy, JIOTICTHKA, JOCTYIHICTh MPOAYKINT Ta
CepBicy;

npocyBanns (Promotion) — pexiama, ctumynu 30yty, PR, ocobucti npomgaxi.

[liArpyHTSM TEOPETUYHOTO aHai3y MAapPKETUHT-MIKCY € TIOJNOXKEHHS, IO
€()EeKTUBHICTh MAPKETUHTOBHUX PIlIEHb 3HAYHOI MIPOIO 3aJIEKUTh BlJl y3TrOAKEHOCTI
Ta KOMOIHYBaHHS LIMX YOTUPHOX (200 Ounbiie) enemenTiB. Ak nume ISoraite (2016):
«Ycl eeMeHTH MapKETUHT-MIKCY B3a€MOIIOB'sI3aH1 1 HOBUHHI O3S AATUCS SK LIUTICHA
cuctema Iy [4].

BonHouac, y BUPOOHHYO-TOCTIONAPCHKOMY CEPENOBHUII BapTO BPaxoByBaTH
PO3IIMPEH] YU aJanToBaHl €JIEMEHTH: JIOTICTHKA, MOTYXHICTh BUPOOHUIITBA, OOCHT,
oOCITyroByBaHHsI ~ TICJIS  TPOAaxy, TMpolecu oOciyroByBaHHs. Hampukmnan,
nocnimkenns «Effective marketing mix of manufacturing company in the context of
sustainability and competitiveness» MAKPECITIOE, MO «IPABWIBHO CIPOCKTOBAHUMN
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MapKEeTUHT-MIKC 3a0e3rnedye ycmiX, e(peKTHBHICTh Ta KOHKYPEHTOCIPOMOXKHICTh Y
BUPOOHUYMX KOMIAHISIX.

VYopaBniHHS ~—~ BUPOOHHUYO-TOCTIOAAPCHKOI0  TISUIBHICTIO  MIANPHUEMCTBA
nepen0dadae TUIaHYBaHHS, OpraHi3aiilo, KOHTPOJIb BHUPOOHHUIITBA, JIOTICTHKH,
3a0e3MeUYeHHs SKOCTI Ta pecypciB. [HTerpailis MapKeTHHT-MIKCY B IO CHUCTEMY
O3Hayae€, 110 MAapKETHHIOBl PIlIeHHS (110 BUPOOJATH, 3a SKOKO IIHOIO, 4epe3 SKi
KaHajgh, 3a JIONOMOTOI0 SIKOTO TMPOCYBaHHS) MarOTh OyTH CHHXPOHI30BaHI 3
BUPOOHUYKMMHU MOXJIMBOCTSIMH, JIOTICTUKOIO, PECYpCaMH, BUTpaTaMHM Ta TEpMIHAMU
peamizarii [8-9].

3a3HauuMoO, M0 KJIIOYOBUMHU HaIlpsIMaMHM B3a€MOJIi MapKETUHI-MIKCY Ta
BUPOOHUYO-TOCIOAAPCHKUX MPOLIECIB €:

— BH3HAUEHHA acCOPTHUMEHTY npoaykuii Ta mnapamerpiB (Product) wmae
BpPaxOBYBaTH BUPOOHUYI MOKIIMBOCT1, BUTPATH, MacIITA0U Ta KUTTEBUI LTUKJL;

— nmojiTdka 1iHoyTBOpeHHs (Price) moBUMHHA BpaxoByBaTH BUPOOHUYI
BUTpaTH, e(peKT macmrTady, BUTpPaTh JIOTICTHUKM, a TaKoK OyTH NOroJkeHa 3
MapKETUHITOBUMHU Ta BUPOOHUUMMHU IJIaHAMU;

— kaHanmu 30yty Ta gJorictuka (Place) Oe3mocepenHbO BIUIMBAIOTH Ha
BUPOOHMYI PIMICHHS — HANpPUKIaJd, PSAKU JIOCTaBKU, MaKyBaHHS, CEPBICH MIiCIs
POAAKY;

— mpocyBaHHs (Promotion) ¢opMye NONUT, BUKOPUCTAHHS SKOTO Mae OyTH
MiITPUMaHe BUPOOHUIITBOM — 1HAKIIIE MOXKJIMBI Mepe00i YU HEBIAMOBIIHICTh OOCHATY.

EmnipuyHi AOCHIKEHHS TIATBEPIKYIOTh, 110 MapKETUHI-MIKC Ma€ 3HayHE
BIUIMB Ha KOHKYPEHTOCHPOMOXHICTh HignpueMctBa. Tak, y poootri Al Badi (2018)
JE€MOHCTPYEThCSI CTAaTUCTUYHO 3HAYYIIUMH 3B'A30K MDK eneMmeHTamu 4P Ta
KOHKYPEHTHHUM IE€PEBArol0 y Majnx Ta CepeHixX mianpueMcTnax [1].

3acTocyBaHHS MAapKETHHT-MIKCY Yy BHUPOOHHUYOMY CEPEIOBHINI Ma€ BJAcHI
XapaKTEPUCTUKH, IO BIAPI3HIIOTH MOTO BiJ CEpBICHOrO abo po3aApiOHOrO CEKTOpY.
Cepen Hux:

— BUPOOHMYMI LMK Ta >KATTEBHA LMKI mponykuii — mpoaykT (Product)
MOBMHEH BIAMNOBIIATU SIK PUHKOBIM MOTpeOl, TaK 1 BUPOOHUYHMM MOKIUBOCTSIM Ta
JIOT1CTHIII;

— norictuuHa ckianoBa (Place) HaOyBae miABUIIIEHOTO 3HaYEHHS: 30epiraHHs,
TPaHCMOPTYBaHHS, CKJIayBaHHsI, CEPBICH, IOCTa4aHHs — BC1 MatOTh OyTH 1HTETPOBaH1
3 MAPKETUHTOBUMH PIIICHHSAMU;

— 1iHoBa nojituka (Price) Mae OyTu aJieKBaTHOIO BUTpaTaM BUPOOHUIITBA, a i
KOHKYPEHTHIH MMO3HUIIIi Ha PUHKY;

— npocyBaHHs (Promotion) y B2B-Bunaaky un BUpoOHUYOMY KOHTEKCT1 4acTO
noTpely€e TEXHIYHOTO KOMYHIKYBaHHS, Y4acTl Y BUCTaBKaX, TEXHIYHUX MPE3CHTALIiH,
CHIBIIpalll 3 KOPIIOPATUBHUMU KIII€EHTAMU;
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— CTaJuil PO3BUTOK: HANPHUKIAJ, JOCIIHKEHHS 100 «green marketing mix»
MoKa3ye, 10 BUPOOHUY1 MIJIPUEMCTBA, IO BIPOBAIKYIOTh «3€JICHUI» MAapKETUHT-
Mikc (green product, green price TOIIO), OTPUMYIOTh TO3UTUBHUIN €(PEKT Ha CTABJICHHS
CIIO)KMBAYiB Ta JIOSUTHHICTb.

OmniHtoBaHHST €(PEKTUBHOCTI MAapPKETUHT-MIKCY B BUPOOHUYO-TOCTIONAPCHKOMY
cepeoBUII Tepeadadae 3aCTOCYBaHHS KUIBKICHUX Ta sIKICHUX METOIIB (puc. 2).

CTaTUCTHYHMHN aHami3 (KOpesuii,
perpeciitHuii aHaIi3) BIUIMBY €JIEMEHTIB MapKETHHT-MIKCY Ha
MMOKA3HUKHU: 00CST BUPOOHHUIITBA, OOCAT TIPOAAK, PUHKOBZ
9acTKa,
mpuOyTKOBicTH, ROI

MOJEJIOBAHHS Ta OIITUMI3allist
MapKETUHT-MIKCY

SWOT-anani3 Ta 6eHIMapKiHT
MapKETUHT-MIKCY

KPI-cuctemu, mo iHTErpyrOTH
MapKEeTHHTOBI Ta BUPOOHWYI
MOKa3HUKH

Puc. 2. Meronn ouiHky e(eKTUBHOCTI MAPKETHUHI-MiKCYy B BUPOOHNY10-
rocrnoaapcbKOMy cepeoBHIILi

IDicepeno: pospobneno asmopom 3a [1-3; 5; 10].

TakuM  YMHOM, KOHIICMINSI MAapKETUHT-MIKCy €  (yHIaMEHTaIbHUM
1HCTPYMEHTOM MapKETUHTOBOTO MEHEIHKMEHTY, SIKUW MPOUIIIOB eBoJtoIlito Bif 4P mo
KOMITJIEKCHUX MOJIeJIeH, alanTOBaHUX /10 CyYaCHHX YMOB. Y KOHTEKCTI BUPOOHHUO-
TOCIOAAPCHKOT  JISIBHOCTI MIANPUEMCTBA MApPKETHHT-MIKC HaOyBae OCOOIUBOTO
3HAYEHHS, OCKUIBKU BIH CTA€ MICTKOM MK (DYHKIIISIMU MapKETUHTY Ta BUPOOHMIITBA,
JIOTICTUKH, YTMpaBiHHA onepairisiMu. EdekTuBHE BUKOPUCTAHHS MapKETUHT-MIKCY
BUMAarae KOOpAMHAIll MapKETUHIOBHX pIIIEHb 3 BUPOOHUYUMH, JIOTICTUYHUMHU WU
omeparifHUMHU TIpoIleCaMH, a TaKOX 3aCTOCYBaHHS BIAMOBIIHUX METOIIB OILIHKU
iXHbO1 €(hEeKTUBHOCTI.

Po3misgatoun iHTErpaiito MapKETUHI-MIKCY 3 MEHEIXMEHTOM BHPOOHUYO-
rOCIOAAPCHKOT ISIIBHOCTI MIANPUEMCTBA, MOKHA C(HOPMYBATH BIANOBIAHY MOJENb,
apXiTeKTypa $KOi TPYHTYEThCS Ha 1/€i, 110 MapKETUHIOBI PIlIEHHS MalTh OyTH
«BIIMTI» Y JIOTIKY YIPaBIiHHS ONEpallisiMu, a He ICHyBaTH napajienbHo. Lle Bianosinae
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CYy4YacHHUM Miaxo/iaM 10 puHKOBO1 (market orientation) Ta iHTEIrpOBaHOI MApKETUHTOBO1
TISUTBHOCTI, 7€ MapKeTUHT pO3IIsiAaeThesi Ak ¢imocodis Oi3Hecy, a HE OKpeMHi
nigpo3ain. JIOmiNbHO BHUALTUTH TPHU B3a€EMOIOB’S3aHI PIBHI apXITEKTYpH JaHOi
mozedi (puc. 3).

Ha crpareriunomy piBHI BiAOyBa€ThCS Y3TOMKEHHS CTPATEriuHUX pIlIEHb
MapKEeTUHTY 1 OIepariii: SKI0 MapKEeTHHI OOIIsi€ CTOXKHWBAa4Y€Bl BHUCOKY THYYKICTb
(IMpOKHiA aCOPTUMEHT, MEepCcoHai3allis, KOPOTKI TEPMIHM BUKOHAHHS), BUPOOHHYA
cucteMa Mae OyTu T1OOymoBaHa BIAMOBIAHO (THYYKI TEXHOJIOTIi, MOJYJBHICTB,
CKOpOYCHI MepeHaIaroKEHHS TOIIIO).

Ha taktruHOMy piBHI 3’SBIS€ThCS MDK(YHKI[IOHAJIBHE IUIAHYBAHHS: CITUTHHI
HapaJgd MapKETUHTY, BHUPOOHMIITBA, JIOTICTUKHU, (IHAHCIB, 1€ MapKETUHI-MIKC
«TIEPEKIATAETHCS» Ha MOBY BUPOOHUYMX 3aBJaHb (0OCSATH, HOMEHKIIATypa, rpadiku).

Cmpameziunuii piseHo
BU3HAYEHHSI MiCil MiIIPUEMCTBA, aHAJII3 PUHKY,
MTO3UITIOHYBaHHSI MPOIYKIIii, BUOIp KOHKYpPEHTHOI
cTparerii

Taxmuunuti pisens. GOPMyBaHHS MATITPU MAPKESTHUHT -
Mikcy (po3poOka MpoayKTY, I[IHOYTBOPEHHSI, KaHAIB
30yTy, IPOMOILii) 3 ypaxyBaHHIM BUPOOHUYNX
MOJKJIMBOCTEH, JIOTICTHKH, BUTPAT

Onepayitinuii pisenb.; BAKOHAHHS BUPOOHUYO-
rOCITOIAPCHKUX TIPOIIECiB (BUPOOHUIITBO, JIOTICTHKA,
KOHTPOJIb SIKOCTIi, TPOCYBAaHHS), MOHITOPUHT Ta
KOPUTYBaHHS MapKETHHI-MIKCY B PeabHOMY 4aci

Puc. 3. MoaeJib iHTerpauii MApKeTHHI-MIKCY 3 MEHEIKMEHTOM BUPOOHNY0-
rocroJapchbKoi AislJIbHOCTI MiAMPUEMCTBA

Iicepeno: pospobneno asmopom 3a [2; 4; 11-13].

BianoBinHo omnepauidHuii piBeHb — 1€ IIOACHHA peaji3allis 1HTErpoBaHOI
MOJIeJII MApKETHUHT-MIKCY 3 MEHEPKMEHTOM BHPOOHHUYO-TOCIOAAPCHKOI MISUTBHOCTI
M1IIPUEMCTBA.

Taxkum yuHOM, apXiTEKTypa MOJIEN1 — 11e OararopiBHEBa CUCTEMA, /e MAPKETHUHT -
MIKC 3aKJIaJICHUH Y MPOLECH CTPATErIYHOrO MJIaHyBaHHSA, TAKTUYHOI KOHPIrypartlii Ta
OTIepaIiifHOTO BUKOHAHHS BUPOOHUYO-TOCIIOIAPCHKUX PIIICHb.

396



1. Ingropuaygiino-ananimuyHul A1oK:
Mapremunz — 36ip punrosn T ingo prayit:
IO TIFT, CETMEHTH, KOHKY PeHTH;
eaCTHIHICTE IIHH, YIION0 O aHH;
MIOTEHITAT PHHEY.
Bupobnuyman — o pUMayiz HPpo MONCTUSOCE:
MOTYAHOCTL, IFET EHp O OHIITTES;
TEXHNIOTi9HI 00MedeHHT;
coOIBAPTICTE, 3ATIACH.

2. Ipoyec «neperiadys MAPHEMUHIO SILX PLILEHE § OHED O YT
MPOTHOS DOMETY — INIAH BRpoOHAITES;

HOEMH NPOJYET — TEXHIUHI cIenpddEant;

IiHCEA CTPATETiA — pO3paxy HOK EHTPAET;

BRI/ IpOMO — KOPHTY EAHHA OOCATIE.

3. Tarmunno-roopduna yiimuii Grow:
CIIIEH] HAPATH MapKeTHHTY, BHp O OHFITTEA, [0 TiCTHEH T2
fhiHAHCIE;

OanAHCYEAHHA NOMHTY T4 0TV AHOCTeH;
VIO HeHHA EAHANE S0V TY, aKiH, rpadisis BRpoOHHITTES.

4. Inmezpayina 30 &1 SMeHHULMI MAPHEMUHI-MINCY

IOTICTHEA TA BiAEAHTA N EHHT,
pPEATYEAHHA Hi KVIHEAHHT IOTHTY.

FProduct: Frice: Place: FPromotion:
ACOPTHMEHT, coOIBAPTICTE, || JOTICTHER, VITOEEHHA AKITH 5
AKICTE; MAPHE, KAHATH 30V TY; EHpOOHTHIM
FHTTEENHA IHET OPOIVETY; | | AHCECHT, CEMIAH, 3aIIaCH; ||IUIaHOM;
TEXHOIOTITHICTE. CIpaTeriimif. || VOAKOBEA. HAAEHICTE 3ATIACIE.

5. Onepawiiing peanizayin Ma SUNOHAHHA!
BHpOOHHITED IPORVELIi;
KOHTPOIE AEOCT;
VOPAETHEA 3aTIaC A,

6. Konmpaons, KPT ma ss0pomuuil 36 R30K:
#HAM3 N0KaSHAKIE (MapEeTHHT + BEpoOHAITED );
EHAEIEHHA E1XHIEHE,
EOPHIYBaHHA IPOAYKTY, IIHH, IPOMO, KaHAE,
AJAITTAI A ERpO0HATX IUTAHIE.

7. ¥dochoHaneHHA Modetl g WK Ge3Hep epeHuy

yooCKOHLT N
Lean/ Kaizen;
omTersami 4P,
MOepHISA A ERpOOHHITTES

MOEPAMeHER KHEHTCBEOTD JOCETY.

Puc. 4. MexaHi3M iHTerpaiii MapKeTHHI-MIKCYy Ta

BHPOOHUYO0-TOCTIOAAPCHKOI AiIJILHOCTI

IDicepeno: pospooneno asmopom 3a [2-5; 11; 12].
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Bapro 3a3HaunTH, 1m0 edexTUBHA IHTErpallisi MapKETHHI-MIKCY B CHUCTEMY
MEHEKMEHTY BUPOOHMUYO-TOCTIONAPCHKOI MISITBHOCTI MOTpedye NOTPUMAaHHS HHU3KU
opraHizaliifHuX, eKOHOMIYHUX, TEXHOJOTIYHUX Ta YMPaBIIHCHKUX yMOB. Came BOHH
3a0€3MeuyI0Th MOMJIHMBICTh Y3TOUKEHOTO (YHKIIIOHYBaHHS MAapKETUHTOBOI Ta
omiepaIlifHol MiJICUCTEM IINPUEMCTBA, MIHIMI3YIOTh KOH(IIKTH MDK HHUMH Ta
CTBOPIOIOTH cUHEpTriuHMid epexT. Jlo KIIoYOBHUX YMOB HaJeXaTh TaKi:

- HasIBHICTb CTPATETIYHOTO IJIAHY, [0 OXOIUIIOE SIK MAPKETHHT, TaK 1 BAPOOHUIITBO;

- Opi€HTAaIllsl HA pUHOK — BUPOOHUIITBO MOBUHHO pearyBaTu Ha CUTHAIN PUHKY;

- KOOpIMHAISA MK (QYHKLISIMA MapKETUHTY, BUPOOHUIITBA, JIOTICTUKH, 30yTy;

- THYYKICTB: IIBHJKA 3MiHA CKJIaJOBUX MapKETUHT-MIKCY Yy BiJIIOBIJIb HA PUHKOBI
3MiHH.

- CHCTEMH MOHITOpHUHTY: BuUKopucTaHHs KPI, aHamiTUKM, KOHTPOIIO BHKOHAHHS
MapKETUHT-MIKCY.

MexaHi3mM  iHTerpaiii MapKeTHHT-MIKCYy Ta  BUPOOHHUYO-TOCIOAAPCHKOT
TISUTBHOCTI mepefdadae moeTanHui pyx iH(opmarii Bii pUHKY 10 BUPOOHUITBA, ii
Tpancdopmailito y BUPOOHHMUI 3aBAaHHsS, Y3TOKCHHS pillleHb 3a ejleMeHTamu 4P,
orepailiiiHe BUKOHaHHS Ta (OpMyBaHHS 3BOPOTHOTO 3B’ 513Ky Ha ocHOB1 KPI. MexaHi3m
mpamioe SIK 3aMKHYTHA LMK Oe3MepepBHOTO BIOCKOHAJNEHHA, M0 3abe3mneuye
3pocTaHHs e(PEKTUBHOCTI IISIIBHOCTI IiIIPHUEMCTBA.

MexaHi3M B3aeMOJli OMHCYE SIK camMe «IEPEAaEThCs IMIYIbC»  BiA
MapKeTUHIOBUX PpIIIEHb J0 BHUPOOHMYMX Ta HaBmaku. ToOTO, L€ CyKYyNHICTb
1H(pOpMaLIITHUX TOTOKIB, YIIPABIIHCHKHUX MPOLENYP, y3roJxeHux nokazuukis (KPI) ra
IHCTPYMEHTIB aHaji3y. MoxHa BUAUIUTH KIJIbKa KJIOYOBHX OJOKIB MeXaH13MY (puc. 4).

TakuM 9YMHOM, yCHIIIIHA IHTETPAIlisl MAPKETUHT-MIKCY Y CHCTEMY MEHEIKMEHTY
BUPOOHHUYO-TOCTIOAAPCHKOL TISITBHOCTI MIAMPUEMCTBA (HOPMYE KOMILIEKC MO3ZUTUBHUX
e(deKTiB, MO0 MalwTh K NPSIMUN, TaK 1 OMOCEPENKOBAaHWUW BIUIUB HAa EKOHOMIYHI,
orepaliifHi Ta MApKETUHIOBI1 pe3yasrati. OuiKyBaH1 3MiHU OXOILTIOIOTh CUHEPT1I0 MIXK
PUHKOBUMHU MOTpeOaMu Ta BUPOOHUUMMHU MOXKITUBOCTSIMU, TT1IBUIIIEHHS €()eKTUBHOCTI
YVOpPaBIIHHS, MOKPAIIEHHS KOHKYPEHTHHX TO3ULIA 1 JOBIOCTPOKOBY CTIMKICTh
MIIITPUEMCTBA HA PUHKY.

BucHoBkH. MapKeTHHT-MIKC BUCTYIIA€ KIIFOYOBUM THCTPYMEHTOM YITPaBIIIHHS
BUPOOHMUYO-TOCTIONAPCHKOI0  AISUIBHICTIO  MIANPUEMCTBA, OCKUIBKM  JTO3BOJISIE
MOEIHYBAaTH CTpaTETiyHl MApKETUHIOBI PIICHHS 3 BUPOOHWYUMU Ta OIepaliiHuMu
dynkiismu. Moro edexTnBHa iHTErpalis 3 MEHEIKMEHTOM BUPOGHHIITBA, JIOTiCTHKH
Ta 30yTy CTBOPIOE YMOBH JIJISl TIJBUINEHHS KOHKYPEHTOCTIPOMOXHOCTI, OMTHMI3aIlii
BUTpAT, MIBUAKOI peakiii HA PUHKOBI 3MIHM Ta CTIHKOTO PO3BUTKY MIAIPHUEMCTBA.
Hanami gominbHUM € po3po0IeHHS eMITIPUYHHX JTOCIIKSHD Ha IIPHUKJIal KOHKPETHUX

MIPOMHUCIIOBUX MIMTPUEMCTB, OIlIHKA JOBIOCTPOKOBOTO BIUIMBY MAapKETHHT-MIKCY Ha
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BUPOOHUYI pe3yabTaTH Ta MOJAETIOBaHHSA OUIBII BHUCOKOTO pIBHS 1HTErparii
MapKETUHTY Ta BUPOOHUIITBA.
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MARKETING MIX IN THE MANAGEMENT SYSTEM OF THE
PRODUCTION AND ECONOMIC ACTIVITIES OF AN ENTERPRISE

Abstract. The marketing mix is a key tool for managing an enterprise's
production and economic activities, as it allows you to combine strategic marketing
decisions with production and operational functions. Its effective integration with
production, logistics, and sales management creates conditions for increased
competitiveness, optimized costs, rapid response to market changes, and the
sustainable development of the enterprise. In the future, it is advisable to conduct
empirical studies based on specific industrial enterprises, assess the long-term impact
of the marketing mix on production outcomes, and model a higher level of integration

between marketing and production. The article substantiates the role of the marketing
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mix within the management system of a manufacturing enterprise. It is demonstrated
that under conditions of intensified competition, rapid technological change, and
rising customer expectations, the marketing mix shifts from a promotional tool to an
integrated mechanism that aligns market-oriented decisions with production, logistics,
and operational processes. The study analyzes the evolution of the marketing mix
concept—from the classical 4P model to modern extended and “green” modifications
that reflect the specifics of manufacturing and the principles of sustainable
development. The content of the key marketing mix elements (Product, Price, Place,
Promotion) is presented in the context of production and operational management, and
the need to synchronize them with production capabilities, logistics infrastructure, cost
structure, and quality requirements is emphasized. A multi-level model integrating the
marketing mix with enterprise management (strategic, tactical, and operational levels)
is proposed, and the mechanism of interaction is described in terms of information
flows, cross-functional planning, KPI systems, and feedback loops. The conditions for
successful integration are identified, including strategic alignment between marketing
and production, flexible production capacity, integrated information systems, and
effective interdepartmental communication. The expected outcomes of implementing
the model are well justified, including increased production efficiency, cost
optimization, enhanced competitiveness, improved customer satisfaction, and
strengthened enterprise sustainability.

Keywords: marketing mix, production and economic activity, enterprise
management, integration, 4P, competitiveness.
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